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here are a lot of reasons why
people learn to fly, but the biggest
seems to be the ability to get some

place, whether for business or pleasure, fast.

But there’s a whole other side to private
aviation that gets much less attention than
it deserves—tlying for the pure fun of

it. The desire to help promote that type

of flying among his company’s diverse
customer base is what led Fred Ahles,
president and founding partner of Premier
Aircraft Sales, Inc. to become the new
dealer for the Aviat Husky A-1C aircraft in
the Southeast and Mid-Atlantic states.
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Premler Alrcraft Sales
new lead dog for Aviat Husky sales
in the Eastern United States.

Inc.

“Many pilots have never experienced
the fun that flying a taildragger offers,”
Ahles explains. “I began my career
at a small, country airport where a

taildragger was the norm and not the
exception. That's why I'm so excited
about representing the Husky A-1C
now. It delivers hour after hour of pure
flying enjoyment.”

Stu Horn, president of Aviat Aircraft
adds: “Our typical Husky owner has
their instrument and commercial
ratings, and flies anything from a high-
performance single to a jet. One day

Is the

they just decide it’s time to experience
the fun of flying a tailwheel type
airplane. Instead of looking down at
the clouds from thousands of feet, they
want to look down at the trees from a
couple hundred feet.”

One of those “typical” Husky owners
is Mark Ruston, who flies a twin-engine
Beechcraft Baron for business and family
trips. “I've been flying for 24 years—
mostly IFR and mostly FBO to FBO to
get there as quickly as I can,”
says. Like most of us, Ruston thinks IFR
flying is fun, “but it’s not flying for fun.”
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Ruston put the fun in his flying about
a year ago when he took delivery of a
new Husky A-1C. “Flying my Husky
is a whole other world for me,” he
adds. “I'm free to explore the world,
and it's something I can enj]
kids. We fly oft" for day and overnight
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camping or kayaking trips.”

While Ruston’s Husky has the
standard tires, the versatile A-1C
is also available with big tundra
tires, floats or skis. With the right
equipment, there’s almost no limit to
where a Husky can take you.

John Armstrong
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877.258.8011
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But no matter where you're headed,
like good North Carolina barbecue, fun
flying is best done low and slow—and
if you're lucky enough to ride in a
Husky— with the side window open.
Ruston quips that the only downside to
owning a Husky is that every flight has
to end.

The whole story...

Vhile Aviat’s Husk

7y may look like the
ssic taildraggers of bygone days,

that’s where the similarity ends. Every

Husky that comes out of Aviat’s factory
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AVIAT AIRCRAFT INC.

in Afton, joming, is the product of
21st century manufacturing technology
and time-honored craftsmanship.
Just how serious does Aviat take

its art? Horn says that just drilling

a quarter-inch hole in a piece of
aluminum is a three-step proces

first drill an eighth-inch hole,’
explains. “Then we drill the quarter-
inch hole and de-burr the hole to form
our quarter-inch hole. People always ask,
‘why do you go the extra two steps:

The answer is because it you drill one
big hole, you get hairline cracks in the
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metal that can become larger later on; it’s
a quality issue.”

The company’s painting process is
equally labor intensive. Each aluminum
panel is fitted and finished in position,
then removed from the airplane and
painted separately. Why? “If you paint
the panels on the fuselage, one panel
is going to overlap the other, and the
one underneath won’t have paint on the
edge,” Horn says. “This way, everything
is painted properly.”

That’s not all: “When we put the
panels on for the final time, they're
put on with stainless-steel screws and
nylon washers,” he adds. “You can’t see
the washer, but it keeps the screw from
damaging the paint. You can take the
panels off and put them back on and
never know. If you paint the panels with
the screws in place, the first time you
take them off you’ll break the paint and
have an ugly finish.”

No doubt, the metal craft under that
beautiful paint job is a work of art
itself. Horn stresses that the entire
airframe is corrosion proofed. “There’s
oil inside the steel fuselage tubing and
all the tubes are welded completely
shut so there’s no way dirt, moisture,
insects or other foreign objects can
get in.”

Speaking of welding, Aviat TIG welds
all of its fuselages, a process that takes
a full nine days, not including the final
inspection process. Horn emphasizes that
ongoing inspections are an integral part
of Aviat’s assembly process.

“Redundant layered inspections help
ensure each step is completed as well
as humanly possible,” says Horn. “The
quality is built in. If there’s a mistake or
oversight, it doesn’t get too far before
it is found and corrected. Of course, it
could be done more easily, but it’s not
the right way to do it.”

One for all. All for one.

To meet the many demands of its
various buyers, Aviat currently offers
three versions of the Husky A-1C: the
160 horsepower A-1C-160; the 180
horsepower A-1C-180; and the 200
horsepower A-1C-200.

‘While they're all excellent performers,
putting 200 horsepower on a Husky
creates something extraordinary. Here’s
how one pilot describes a takeoft, “I
pushed the power up, unleashing 200
horsepower. Takeoff roll: maybe 30 feet.
Climb rate: somewhere around 2,000 feet
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per minute. It was more of a launch than
a takeoft.”
Outstanding performance is just

one of the many reasons why Huskys
remain top-sellers. “Huskys offer the
best in class package,” explains Earle
Boyter, V.P. and partner of Premier,
and “lead dog” for the Husky sales
team. “Each of its competitors” aircraft
has a specific strength; but when you
look at the entire package, the Husky
essentially has everything. Every
other airplane has a ‘but’...the Husky
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has an answer to that ‘but’—better
engineering, performance, reliability,
capability and quality. The Husky has
it all.”

With a gross weight more than
2,200 pounds, the two-place, high-
wing Husky A-1C has the largest
useful load in its class. And with its
cruise speeds ranging from 50 to
140 mph and STOL (Short Takeoft/
Landing) capabilities, the Husky can
easily get you into and out of those
wonderful backcountry locations.

(To see a great video of the Husky’s
STOL capabilities, check out this
YouTube video at www.youtube.com/
watch?v=c99ZHZw97rU.)

Huskys can also be equipped with the
exact avionics and instruments to meet
your needs. Panel packages range from
literally not much more than “needle,
ball and airspeed,” all the way up to
a full glass panel, featuring the new
Garmin G600 and satellite weather.

“About half of all Huskys are
ordered with all the options, including
high-end avionics,” Horn mentions.
“Owners
where and when they want, and a full-
blown IFR panel gives that capability.”

rant the flexibility to travel




Boyter adds, “What better safety
tool to have on board while in the
backcountry than the G600 with the
optional Class-B Terrain Awareness
Warning System (TAWS-B)? Husky
pilots want to fly for fun, but they want
to do it safely too.”

With all Husky has to offer, it’s
understandable why Premier is so
excited about representing the Husky
A-1C. “These new Huskys offer
little resemblance to the old

taildraggers I grew up with,” |

Ahles says. “Today’s Huskys
are comfortable and built to the
highest quality of fit and finish.”

Ahles and Boyter aren’t the
only ones at Premier who are
thrilled about adding Huskys
to their new aircraft sales
portfolio. “Husky Team” John
Armstrong and Ryan Ramos are
just as eager to offer customers
this aircraft.

“There’s something magical
about flying low and slow, seeing
all the details on the ground,”
Armstrong says. “Since I learned
to fly in a vintage Cub, this is
the type of flying I fell in love
with first. With its amazing
performance and features, the
Husky combines the best parts
of flying.”

“Pilots I've talked with are ready
for adventures and creating memories
in the Husky,” Ramos adds. “Landing
on a freshly mown grass runway or a
secluded lake will put you back in touch
with your senses. This is the ultimate
fun and adventure airplane.”

Horn is equally enthusiastic to
welcome Premier to the Husky
family. "I've been trying for a long
time to bring them into the fold," he

says. "They have a professional sales
organization throughout a broad
regional base, and they're the leader

in the sales class for airplane sales
organizations. [t's the best in my
opinion, and I want to align myself and
our products with the best."

For more information about Premier, visit
www.flypas.com or call Premier Aircraft
Sales at 800-903-8402.
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